
 
 

Solarize Exploratory Meeting Survey Results 
Meeting Date: 3/19/2013 
 

77 community members in attendance 
55 surveys filled out and returned 

 

1) Would you like to see a Solarize Campaign in our area? 

  Yes: 47  No: 2         Maybe: 6 
 

2) Should 4CORE be the Solarize Campaign facilitator? 

  Yes: 51  No: 1         Maybe: 3 
 

3) What else should be considered with this program? 

 
• Changing technology, product obsolescence 
• Could solar gardens/farms be added? For now though, one program at a time! 
• Solar Thermal, involved, change licensing requirements to become “approved” 

contractor for consumer to get tax credits/rebates. 
• Use of local contractors, involve local 1st, solar gardens included, involve HOAs, 

LPEA involvement, base rate issue, virtual net metering and financial assistance, 
city and county support (helps meet CEAP), efficiency audits 1st and how to 
handle. 

• Local sales tax exemption, loans 3% or less, LPEA rebates with large number of 
participants 

• Timeframe – limited time offer does not seem to be from a business stand point 



 
• More discussion about the economic conditions of our current rate structure at 

LPEA, getting people involved in influencing LPEA’s policies. Models of what 
other Solarize community rates were? 

• Careful consideration of installer perspective. Cost NOT the reason to do this. 
Jumpstarting local market is. 

• Community gardens for sale or lease. Greater participation potential. 
• The answer to numbers needs more study. Further discussion/meetings 
• Long term community impact (resilience) of meeting a larger fraction of energy 

needs 
• Current proposal to commission time 30 days. City permit 2 days. Not a whole lot 

of room for improvement. Other Solarize cities could learn from Durango status 
quo. 

• It’s an interesting idea, with many pitfalls and concerns. 4CORE could still 
promote the growth of solar and initiate. Look at solar gardens! 

• Education. Encourage additional installations. Local sense of information. 
Personally we probably will install before program gets going. 

• Cost seems to be the driving factor. Issue the RFP (with language that the project 
might not happen), if the results of the pricing is not advantageous (including 
any fees for project coordination) then don’t issue the contract. Give a 5% (or 
similar) preference for local installers. Give a 2% preference for regional 
installers. (La Plata County does exactly this for their competitive RFPS).  

• We need to find a way to make solar affordable up front. With the cost of 
homebuilding, unfortunately it is one of the first things that gets cut. We should 
pursue both photothermal and PV. 

• Yearly solarize campaigns to minimize boom-bust cycle!! Combine Solarize with 
Home Rx to establish best use of financial resources (Based on energy audit) – 
ROI.  

• The goal of the campaign should be to increase solar installations in our area. 
Installers’ concerns are crucial and should be taken into account AND we need  
to increase the # of installations overall. Perhaps the campaign is about 
education rather than specific installations? 

• Would if make sense to include Pagosa Springs or should we down the line do 
our own campaign?  

• Steering Committee may decide that this is not feasible for our community, but 
any promotion of solar would be worthwhile and produce results. Why couldn’t 



 
all local providers be involved? We need to see more pricing details from Solarize 
to see if the collective approach is worthwhile. 

• Solar thermal!!! 
• Both 1 & 2 warrant further investigation. On individual buildings vs. solar garden. 

Keep discussing Solarize. 
• Off-site PV system – historic district could have panels on gas station roofs. 
• Parameters – city wide, county wide, specific neighborhoods in the city? 
• Rebates/financial support from LPEA. Public land made available for solar farm 
• The prices would drop more than Curtis said! 
• I think that their needs to be more discussion to determine if Solarize fits our 

needs 
• Large community projects (eg: government buildings or affordable housing) with 

solar could also bring the price down. 
• A “payback” presentation: what is the “real” cost of grid power. 
• My biggest issue is the complexities of navigating through the different systems, 

technology, incentives and financing. Continue dialogue. 
• Solar gardens/farm. Installation price would go dramatically down. 
• Setting up a series of Solarize programs, say on a 2-3 year cycle for localities 

throughout the region. Consider LPEA’s direction on power rate – negative for 
solar installs (up to $35 - $40/mo base charge) + obstacles to solar gardens – 
restricting net-metered installations to individual accounts. 

• (I arrived at meeting at 10am, so missed much covered) Public-private financing 
options pursued. Are public

• We have 76 acres and would like to purchase many panels through this program. 
As a resident of L.P.C., could we do this thru this program? We want to stay 
involved with this process (we do not get the paper) do you have an email list? 

 subsidy for nuclear/nuclear waste, fossil 
fuels/research, etc declining or near being dropped yet? 

• Passive solar architecture. Raising awareness (education) in the community. 
Solar thermal. Insulation/efficiency of energy use. 

• DIY installations 
• Look for the possibility of using “slow money” for loans to customer. Solar 

gardens are an important option for people whose homes aren’t good for solar. 
• Can homeowners who purchase through Solarize do their own installations? 

LPEA incentives, attitude toward solar need to be addressed – they have been a 
stumbling block and oppose solar (Tri State prefers wind from the plains). 



 
• I want a consultant to help me design a system – buy panels – I could self install 

(with advice). Solar thermal. 
• Reducing power requirements first needs to be encouraged. The payback period 

is much shorter if basic use is lower. Installers are interested in selling as much 
product as possible and don’t take conservation into consideration. A lot of the 
labor – the nuts and bolts part – can be done by the buyer in association with the 
installer to bring costs down. 

• None – great presentation. 
• Recommend evaluating solar garden vs. Solarize (i.e. which would result in lower 

solar cost) 
• A buy in by a local bank and credit union would be a help in getting the program 

started. Economic payback at 3% 4% 6% loan value would also help. 
• Ongoing/update meetings 
• Local coops do install 
•  “Only “ if the solar industry supports moving forward should Solarize be further 

explored and investigated 
• Boom bust cycles – what is the savings to community. How does this benefit 

LPEA, 4CORE, Community, Installers? 
• Other methods to get costs down. 
• Much more information needs to be given before any further advances are 

made. 
• Develop a system so all local installers are considered. I see this as an 

opportunity to infuse the local solar install business beyond the life of the 
campaign. Continue the dialogue please! May open the doors to creative 
financing. 
 

 
 


